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Business Advocate Toolkit · Talking points

Talking points
Simple ways to explain the program to customers and staff. You don’t need to bring it up with
every customer. Mention it when it fits.

The program in 30 seconds, for staff

Share this at your next team huddle

We’re part of the Ezee Fiber Business Advocate Program. When a customer signs up for Ezee
Fiber through our link or QR code and completes installation, they get a $150 bill credit and
we earn a referral reward. You don’t need to sell anything. Just point people to the QR code
when it comes up.

Three reasons people choose Ezee Fiber

Internet that delivers

100% fiber connectivity, multi-gig speeds and whole-home eero Wi-Fi.

A price you can count on

Lifetime pricing. No term contracts. No forced bundles.

Service from actual people

Real people who answer the phone and help solve problems.
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When it comes up

They’re moving

“Congrats on the move. If you’re setting up internet, check out Ezee Fiber. Our link gets you a
$150 credit.”

They work from home

“If you work from home, Ezee Fiber is worth a look. It’s 100% fiber.”

They’re frustrated with their provider

“You might want to look at Ezee Fiber. They offer real fiber internet without the usual
pricing games.”

They ask about the QR code

“That’s for Ezee Fiber. Scan it to check your address, and you’ll get a $150 bill credit if you
sign up.”

Quick answers

Is Ezee Fiber available at my address?

Scan the QR code or use our link to check. Availability varies by address.

How do I get the $150 credit?

Sign up through our link or QR code. Once you qualify, the credit is applied to your bill.

Is there a contract?

Ezee Fiber has no term contracts.

Do you get something for this?

Yes. We earn a referral reward when someone signs up through our link.
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Who can answer questions about plans?

Ezee Fiber can help with plans and installation once you start at the link.

Keep it transparent
•  Let customers know you earn a referral reward.

•  Have customers check their own address. Availability and eligibility vary.

•  Use the approved materials, and check program guidelines before running your own promotion.

•  Don’t promise speeds, prices or installation dates. Point customers to the link for details.


